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What Natural Law assists us to become the
most profitable company in our marketplace?

3 Steps To Anythin

Step 1: Examination
Step 2: Solutions
Step 3: Implementation
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The 1. Rate 1 to 4 with 1 the one
ogenl_-:he Goal you like the most
eality

2. Rate 1 to 4 with 1 being
the one to create the most
frustration.

é ____Out of Order

____Out of Control
v

___ Conflict with others
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; ___ Boring or Not Fun
3. What would your ideal lead look like?

4. What is the biggest challenge you are facing in any area of
your business / life right now?

5. If someone could help you in any area of your life / business
what would you LOVE help on?

6. If there was one thing you could change about yourself what
would you change?
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