
Area 5: Client For Life

Are we building 
lifelong relationships.

Are we tapping the 
spheres of influence 
with every one of our 
    clients?

Are we tracking all efforts 
and results and being 
focused on those areas of 
best return?

        Do we have a 
     powerful / profitable   
 system for R&D

Do we produce 
great profits quickly 
from new 
products/services?

Do we use the right 
 resources in the right 
    way at the right time to 
      maximize overall 
           profitability?

NEXT DIMENSION
 We have mastered  
     everything we know we   
           should be doing and 
                 eager to learn / 
                             do more.
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Step 1:
Create a 
written 
plan

Step 2: 
Leverage 
the 5/30 
Grid to 
fully 
integrate 
into all 30 
boxes

Step 3:
Implement plan 
to really capture 
all the spheres 
of influence

Step 4: 
Develop system to 
touch all spheres of 
influence for all clients 
to greatly expand our reach
and overall profitability.
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Questions . . . Call the individual who provide you with this model or 888.230.2300

Referral Sources

Writing columns

Business Networks

Author

SEO

Internet

Blogs
Community Based Groups

Chamber Of Commerce

Newsletters

Peers

Networking Speaking

Colleges

Seminars

Associations

Social Media Networks

Events

Networks

McKay 66

Family

PR

Friends 

Databases

Board Of DirectorsTradeshows

Social Circles

Step 5:
Look for specific 
spheres and then 
tap into those 
spheres with 
specific tools, 
systems, 
technology, and 
media.


