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Top / FrontArea 3: The Sale

Do we have standardize 
powerful questions which  
help us to close quickly?

Level 2 - 

Level 3 - 

Level 4 - 

Level 5 - 

Level 6 - 

The NEXT Dimension

© www.TheVisionProject.net Area 3: The Sale
How do we close more 
sales in less time?

Area 3: The Sale is the most challenging of the five 
areas to automate to the point where it's running 
without us.  What is the magic to getting our sales 
efforts to run in the most effective and efficient way?  

Often The 
Reality

The Ideal

While there are many 
pieces to create the 
magic solution there is 
none so powerful as 
Personality Masteries.  
Learning how to think, 
feel, communicate, and 
understand others and 
then put that into a 
system is the magic.

Questions . . . Call the individual who provide you with this model or 888.230.2300

Do we present solutions 
based on specific data 
and individual's 
personality?

Do we know why 
prospects are lost and 
connect stories to 
overcome those losses?

Do we leverage the 5 
Time Management 
Freedom Fighters for 
maximum productivity?

Do we have systems in 
place which continue to 
reduce the time it takes to 
close a sale?

Do we have systems in 
place to fully penetrate 
accounts and expand our 
client base?

Have we mastered all the 
above to everything that 
we know we should be 
doing?  Once we do, we'll 
jump to the next 
dimension.

Cut 
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